
[image: image1.jpg]mARIREFSIMRp"



[image: image2.jpg]o

ing Your 5,

2008

cer,



Sales/Marketing Flex Points Improvement Planner
In an effort to improve your bottom line, simply use this planner as a brainstorm sheet to outline the top 5 initiatives you plan to implement to improve your key flex point areas.  Remember, the compounding effect can make even small improvements net huge results. 
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